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Seven Quick Tips for Closing Sales

Closing a sale is the final step in the sales process, when the potential customer agrees to
make a purchase. It involves overcoming any final objections or concerns the customer
may have, and persuading them to take action. Here are a few tips for closing a sale:

1. Confirm that the customer has a need or desire for the product or service you're
offering.

2. Address any concerns or objections the customer may have.
3. Emphasize the benefits and value of the product or service.
4. Offer a guarantee or reassurance to reduce risk for the customer.

5. Make it easy for the customer to take action, such as by providing multiple payment
options or offering a special deal.

6. Use effective language and body language to build rapport and convince the
customer to take action.

7. Follow up with the customer after the sale to ensure they are satisfied and to
address any issues that may arise.

Remember, the key to closing a sale is to build trust and credibility with the customer, and
to clearly communicate the value and benefits of the product or service you're offering.

Idea Sheets provide quick and actionable suggestions to drive more referrals and sales. Visit

www.referralsafe.com/asktra frequently for new additions.
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