Partnerships

Partnerships can be a great way for small businesses to grow and expand. Here are a few

tips for establishing partnerships:

1.

Identify potential partners: Look for companies or organizations that complement

your business and have a similar target market.

Define the terms of the partnership: Clearly define the roles, responsibilities, and

expectations of each partner.

Communicate regularly: Regular communication is key to the success of any
partnership. Set up regular meetings or check-ins to discuss progress and address

any issues that may arise.

Review and reassess the partnership: Regularly review the partnership to ensure that

it is meeting the needs of both parties and make any necessary adjustments.

Consider a written agreement: A written agreement can help ensure that the terms

of the partnership are clear and can serve as a reference point if any issues arise.

Ask you peers about their experiences with partners, what worked and what did not

work so well.

Idea Sheets provide quick and actionable suggestions to drive more referrals and sales. Visit

www.referralsafe.com/asktra frequently for new additions.
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